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c) Refusing or delaying their delivery where the respective supply has been 

ordered and accepted; 

 

d) Shutting the trading house or the place where the business is conducted 

with the objective of preventing the sale; 

 

e) Failing to remove the goods where the latter have been consigned to 

him/her and have entered the embarking, disembarking, warehousing 

or collection point within a period of 10 days, where they are goods 

subject to  rationing or conditioned distribution, or within a period of 

time legally established by the relevant authority in case of any other 

goods, 



b) Where the quantities are clearly disproportional to the normal 

consumption needs of the buyer or to the regular amounts of deliveries 

by the vendor; 

 

c) For lack of capacity of the buyer to, considering the characteristics of 

the goods, ensure their resell under satisfactory technical conditions or 

keep an adequate after-sales assistance service; 

 



c) Undertakes a paid intervention or an artificial hiring of a new 

intermediary in the legal or normal distribution circuit, save where such 

intervention does not result in an increase of prices in the respective 

stage of the distribution circuit; 

 

d) 




